
For over half a century Combat Heating Solutions has been an established name in the commercial heating industry. As 
manufacturers of commercial heating products, we ensure that build quality and performance is never sacrificed. We are 
committed to providing excellence in every aspect of build and maintenance services. Our dedicated team of experts can assist 
in all areas, including the design and implementation plan of your HVAC system through to maintenance contracts and other 
services. 
 
We are solution providers for a diverse range of applications, from warehouse heating to sports hall heating, in a range of 
different sizes and for various building specifications. Whether it’s a small local business or a large multi-national corporation, 
Combat is on hand and with you throughout the entire process to assist with your commercial heating needs. Combat is the 
leading HVAC company that customers can reply on. 
 
Johnson and Starley and Dravo are also part of our brand family.  

 

 
 

 

 

 

PRESS RELEASE 

 

COMBAT STRENGHTHENS TEAM WITH CONSULTANT APPOINTMENT 

 

Combat Heating Solutions has strengthened its team in the UK with the appointment of Nick Winton 

as a consultant for their low intensity radiant heating business. 

 

Nick joins Combat in a consultancy role bringing over four decades of radiant heating experience with 

him working previously for AmbiRad and Phoenix Burners to name a couple. Nick has a wealth of 

experience in specifying, selling and developing low intensity radiant heating solutions. He has 

worked with many industry and end-user contacts, ranging from specifying consultants to the UK’s 

key installers along with the Ministry of Defence and major players in the automotive sector. 

 

Nick has been instrumental in developing sales in many export markets as well as introducing 

overseas manufacturers’ heating and cooling products into the UK market. 

 

Keith Sprague, Sales and Marketing Director for Combat said “We are delighted to have Nick on 

board, his experience and knowledge will enable us to effectively grow our market share and gain a 

stronger foothold within the important specification sector”. 

 

For more information please visit www.combat.co.uk 

 

Ends. 

 

 


